[bookmark: _GoBack]1 Read the text again. Are these statements true (T), false (F) or we don’t know (DK).
1 Being able to work in a group is one of the most important life skills. (T)
2 Groups of people doing social activities generally don’t need leaders. (F)
3 Members of leaderless groups often stop attending. (DK)
4 Antonio Carluccio thinks he is a natural-born leader. (T)
5.Good leaders are often slightly afraid of their role. (F)
6 Good leaders should do more work than the other group member. (DK)

2 Discuss. Do you agree with the quotes? Why/Why not
‘The art of leadership is saying no, not yes, It is very easy to say yes.’ Tony Blair
I agree with the Tony Blair's quote. If a person denies something, then they should say their reasons. But not everyone can go against someone's opinion.
‘The most important thing about successful leadership is knowing how to get on
with people.’ Teddy Roosevelt
I agree with the quote. If a person can win people over then he will achieve a lot because if he does not find an approach to people, then he will not be able to lead people and be a leader.
‘Don’t tell people how to do things, tell them what to do and let them surprise
you with their results’ George S. Patton
I agree with the George S. Patton's quote. Each of us has his own view of the situation. And each will have his own plan for solving the same problem. So, each one will have a different results.  Some will benefit and others will not.
 
BUSINESS SKILLS
Some of the most unusual business transactions were conducted by Arthur
Ferguson, a Scotsman, who in 1923 sold Big Ben, Buckingham Palace, and
Nelson’s column to gullible American tourists. He then leased the White House for
99 years to a Texan, but was arrested while trying to sell the Statue of Liberty to an
Australian. The Ultimate List Book
Negotiating
'We negotiate every day of our lives'. Do you agree? Think of ways that you
negotiate and bargain in your everyday lives. Work in pairs and add to the lists for
the following categories:
1 for yourself at work, e. g. overtime.
At work, getting overtime is worth understanding that you were chosen for a reason, so do not refuse. But if you have any problems and you can not stay then you should politely explain the situation and offer someone else to take your place
2 for your company at work, e. g. delivery dates
If your company urgently needs to change the delivery time, then the first thing you need to explain the whole situation, be calm and friendly, in turn, you can offer them to pay the money before the due date
3 with shop and service personnel, e.g. car mechanics
In stores and with the service staff, you should behave very delicately and politely, but if you behave rudely, then the deal will not be profitable
4 with children, e. g. food
With children as with adults, one must be careful. Do not force the child. To interest the child, provide the situation in a playful way.
5 with friends, e. g. deciding what to do.
When planning your weekend with friends, you need to take into account the opinion of everyone so as not to offend anyone and have fun.

